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TITLE FINANCIAL CORPORATION
OF WYOMING
This is the story of three plucky, independent and successful Wyoming title companies that joined together to form “Team 
Paintbrush.”

Recognizing that we are stronger together than we are alone, Gillette Title Services (GTS), Jackson Hole Title & Escrow (JHTE) 
and Laramie County Abstract (LCA) banded together under the umbrella of Title Financial Corporation to provide their 
customers enhanced service, security and technology while retaining their local expertise and Wyoming roots.

What’s up with the Indian Paintbrush?

Adopted as the State Flower by Wyoming’s Fourteenth legislature in 1917, the Indian Paintbrush is emblematic of the deep 
Wyoming roots of all our local offices, as well as our continued growth and commitment to the State of Wyoming.

Some say the wildflower got its name from a Native American legend. According to the tale, a young brave wanted to 
paint the sunset. Frustrated that he couldnt reproduce nature’s brilliance, he asked the Great Spirit for help, who provided 
him with paintbrushes laden with spectacular colors. After painting his masterpiece, the young artist left his paintbrushes 
scattered about the fields and meadows. These paintbrushes blossomed into the indian Paintbrush flowers loved by all who 
visit and live in Wyoming.
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disconnect utilities prior to the close of escrow.
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WATER & SEWER
Water Company

Sewer Company

GARBAGE & RECYCLING
Garbage Company

Recycling Company



COUNT ON 
JACKSON HOLE TITLE & ESCROW

for stability
COUNT ON US

Jackson Hole Title & Escrow, with the backing of 
our underwriters, is committed to protecting 

your property rights. 
Our commitment is to provide the peace of mind you 

need to complete your real estate transactions.

for service
COUNT ON US

Feel confident knowing we are
 staffed by professionals dedicated 

to closing your real estate transaction.

COUNT ON US

for convenience
Our affiliates offer convenient locations throughout the 

states of Wyoming, Idaho and Montana.

for all your needs
COUNT ON US

We offer more than title insurance and 
escrow services through our affiliate company:

Title Financial Specialty Services

1031 Exchange | Long Term Escrow
Release Tracking | Non-Judicial Foreclosure 

580 Jensen Grove Drive | Blackfoot, ID 83221 
208.785.2515

•   REAL ESTATE AGENT
     A person with a state license to represent a Buyer or a Seller 
      in a real estate transaction in exchange for commission. 

•   BUYER'S AGENT
     An agent hired by the Buyer. Generally, the Buyer’s agent is 
      paid from the commission fee agreed to by the Seller.

•   HOME INSPECTOR
    Objectively and independently provides a comprehensive 
      analysis of a home’s major systems and components.

•   LOAN OFFICER | LENDER
     A representative of a bank or other financial institution. 
      They help customers identify their borrowing options, help 
      them understand the terms of their loan and are responsible 
      for providing the Loan Estimate and Closing Disclosure to the   
      borrower.

•   APPRAISER
     Works on behalf of a lender and provides a market analysis 
      of the subject property. An appraiser’s finding is subjective 
      and combined with market findings of sold properties within 

      the surrounding neighborhood. 

•   INSURANCE AGENT
     Helps a homebuyer determine the homeowner’s protection 
      coverage needed and then finds the right insurance policy 
      to fit those needs.

•   REAL ESTATE ATTORNEY
     Can give advice on all legal aspects of the real estate 
      transaction. Additionally, they are able to draft and review 
      contracts, help decide how to take title and assist with the 
      consummation or closing process.

•   ESCROW | CLOSING OFFICER
    A non-biased third party who works with all participants to 
      facilitate a successful closing of a real estate transaction. 
      At closing, the escrow officer will collect the purchase money 
      funds from the Buyer and lender as well as the settlement 
      costs from each party. They disburse the funds in accordance 
      with the closing instructions and record the necessary 
      documents to transfer ownership of the property.

•   TITLE OFFICER
     Searches for defects or errors that might jeopardize a Buyer’s 
      rights to property purchased in a real estate transaction. After 
      verifying title conditions, title officers report their findings so   
      that issues may be resolved before sales are completed.

key
PROFESSIONALS
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DOES THIS FEEL LIKE HOME?

GARAGE OR CARPORT

HOT TUB/POOL

FLOOR PLAN

MASTER BATH

BATHROOM

KITCHEN

DINING ROOM

APPEALING STYLE

LOCATION

SQUARE FOOTAGE

ASKING PRICE

ADDRESS

LANDSCAPING

PATIO

BEDROOMS

MASTER BEDROOM

FAMILY ROOM

GREAT ROOM

LIVING ROOM

NEIGHBORHOOD

FIRST IMPRESSION

NO. BEDROOMS/BATHS

SOMETHING MEMORABLE

HOME COMPARISON

chart HOME 1 HOME 5HOME 4HOME 3HOME 2

SELECTING A 
HOME
The following home comparison chart is designed to help you remember the homes you visit and what you liked best and 
least about each one. Rate features or make notes that will help you determine what pleased or displeased you.

Remembering each home would appear easy, but it can quickly become confusing. Which home was near the school? 
Which one had the great kitchen? Did it have a family room? And how many bathrooms? In the “What’s Memorable” 
category, note something you think is unusual and memorable about each home, such as a Teton views, allows horses, a 
child’s playhouse. This will make it easier for you to recall the property later and refer to a specific address. And, last but not 
least, maybe the most important question, does this house feel like home?

Good luck with your search, and enjoy your house hunting adventure!
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BUYING A
HOME

rent      buyvs.
What are you losing paying rent? It may be much more than you realize. The money you spend paying rent 
could be applied to a mortgage - building equity in property you own and in most cases reduce the income 
taxes you pay each year. Where does the rent check go? In someone else’s pocket - it’s gone! There is no tax 
benefit, no gain in equity, no return.

Call your real estate agent or lender today to determine your home buying potential!

$400

$500

$600

$700

$800

$900

$1,000

$1,100

$1,200

$1,300

$1,400

$1,500

$1,750

$2,000

$2,500

$0

$0

$0

$0

$0

$0

$0

$0

$0

$0

$0

$0

$0

$0

$0

MONTHLY
PAYMENT

YOUR
RETURN

4,800

6,000

7,200

8,400

9,600

10,800

12,000

13,200

14,400

15,600

16,800

18,000

21,000

24,000

30,000

AFTER 1 YEAR

14,400

18,000

21,600

25,200

28,800

32,400

36,000

39,600

43,200

46,800

50,400

54,000

63,000

72,000

90,000

AFTER 3 YEARS

24,000

30,000

36,000

42,000

48,000

54,000

60,000

66,000

72,000

78,000

84,000

90,000

105,000

120,000

150,000

AFTER 5 YEARS

48,000

60,000

72,000

84,000

96,000

108,000

120,000

132,000

144,000

156,000

168,000

180,000

210,000

240,000

300,000

AFTER 10 YEARS

450,000

360,000

315,000

270,000

252,000

234,000

216,000

198,000

180,000

162,000

144,000

126,000

108,000

90,000

72,000

AFTER 15 YEARS

RENT: NO RETURN

NOTES:
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THIS FORMULA IS ONLY A GUIDE AND SHOULD NOT BE CONSIDERED AS ACTUAL LENDING CALCULATIONS. Please contact a lending 
professional to determine what price range you should consider. Lenders adhere to certain ratios when calculating what loan amount their 
customers qualify for; these ratios may vary by loan program and lending institution. This formula uses 28% of the gross monthly income as 
the maximum allowed mortgage payment (PITI; or PRINCIPAL/INTEREST/TAXES/INSURANCE) and the ratio of 36% for the monthly debt ratio. 
Total monthly debt includes PITI plus long-term debt (such as auto loans) and revolving/credit card debt. Do not use other expenses such as 
groceries, utilities, clothing, etc., to calculate this ratio.

MORTGAGE PAYMENT •  PRINCIPAL & INTEREST
•  30-YEAR LOAN

$80,000 337 359 382 405 429 454 480 506 532

$90,000 379 404 430 456 483 511 540 569 599

$100,000 422 449 477 507 537 568 600 632 665

$120,000 506 539 573 608 644 681 729 758 798

$140,000 590 629 668 709 752 795 839 885 931

$160,000 675 718 764 811 859 908 959 1011 1064

$180,000 759 808 859 912 966 1022 1079 1138 1198

$200,000 843 898 955 1013 1074 1136 1199 1264 1331

$220,000 928 988 1050 1115 1181 1249 1319 1391 1464

$240,000 1012 1078 1145 1216 1288 1363 1439 1517 1597

$260,000 1096 1168 1241 1317 1396 1476 1559 1643 1730

$280,000 1180 1257 1337 1419 1503 1590 1679 1770 1863

$300,000 1265 1347 1432 1520 1610 1703 1799 1896 1996

$400,000 1686 1796 1910 2027 2147 2271 2398 2528 2661

$500,000 2108 2245 2387 2533 2684 2839 2998 3160 3327

3% 
 

3.5% 4% 4.5% 5% 5.5% 6% 6.5% 7%

INTEREST RATELOAN 
AMOUNT

MONTHLY PAYMENTS
ON ACCOUNTS, AUTO,
CREDIT CARD, LOANS

+_______________

+_______________

+_______________

+_______________

=  TOTAL MONTHLY 

    DEBT A ______________

MONTHLY ALLOWABLE TOTAL DEBT    

MINUS MONTHLY DEBT              

= MONTHLY ALLOWABLE PITI   

   (LESS 20% FOR TAXES & INSURANCE)       

= ALLOWABLE PRINCIPAL / INTEREST ONLY   

C

- A

D

E

x 0.20

GROSS MONTHLY INCOME

= MONTHLY ALLOWABLE PITI

   (LESS 20% FOR TAXES & INSURANCE)

= ALLOWABLE PRINCIPAL / INTEREST ONLY

   PAYMENT: ENTER LESSER OF E OR G

x 0.28

x 0.20

B

F

G

H

USING CHART ABOVE,
FIND CURRENT INTEREST RATE.
LOCATE PAYMENT AMOUNT IN 
THE COLUMN CLOSE TO YOUR
PRINCIPAL & INTEREST H.
FIND LOAN AMOUNT TO THE
LEFT & ENTER HERE.

LOAN AMOUNT
WITH 20% DOWN
= HOME PRICE

LOAN AMOUNT
WITH 10% DOWN
= HOME PRICE

÷ 0.80

÷ 0.90

GROSS MONTHLY

INCOME BEFORE

TAXES B _______________

              _______________

= ALLOWABLE

   TOTAL MONTHLY

   DEBT C ______________

x 0.36

| 5 |



WHEN AND WHERE TO APPLY FOR A LOAN?
There are many sources for home loans including banks, 
credit unions, mortgage companies, and mortgage 
brokers. You may consider asking friends and relatives or 
your real estate agent for recommendations. Knowing 
what you can afford before you begin looking may give 
you more bargaining power when negotiating with a 
Seller.

WHAT IS HAZARD (OR FIRE) INSURANCE?
Hazard insurance covers the dwelling itself and may be 
required for your home. Your lender or insurance agent 
may explain the necessary hazard insurance coverage to 
you.

CONTACT YOUR INSURANCE AGENT EARLY IN THE 
PROCESS, because this coverage must be provided so 
the lender can release loan funds to Jackson Hole Title 
& Escrow Hazard insurance is one of the items frequently 
postponed until the last minute, and this can result 
in delaying the closing for a day or more. Order your 
insurance as soon as your loan is approved; then furnish 
your escrow officer with the agent’s name and phone 
number.

OBTAINING
A NEW LOAN

ANNUAL PERCENTAGE RATE (APR): This term reflects the 
cost of all credit and finances as determined by the length 
of a year, including the interest rate, points, broker fees, 
and other credit charges obligated to the borrower.

DOWN PAYMENT: Like many transactions involving large 
sums of money, the mortgage process involves a down 
payment - the amount a Buyer pays in order to make 
up the difference between the purchase price and the 
mortgage amount. Some experts advise no less than 10% 
to 15%; however, any amount over 20% of the purchase 
price is often recommended, and may be required to 
avoid having to pay for private mortgage insurance (PMI).

LOAN ESTIMATE (LE): The Consumer Financial Protection 
Bureau (CFPB) requires your lender to issue a Loan Estimate 
within three business days of receiving your mortgage 
application. The Loan Estimate details the terms of your 
loans along with estimated closing costs.

When you talk with your insurance agent, be sure to 
ask about additional coverage to insure your personal 
belongings and to protect against liabilities.

WHAT HAPPENS AFTER LOAN APPROVAL?
After loan approval and prior to your planned closing 
date, you will receive a Closing Disclosure from your lender 
with details of the final loan terms and closing costs. Your 
closing/settlement agent may also prepare a separate 
Settlement Statement which indicates what funds go 
where and how much money you may need to bring to 
the closing appointment.

PRIVATE MORTGAGE INSURANCE (PMI): PMI is to 
protect the lender from possible default. It is typically 
required if a borrower puts a down payment that is less 
than 20% of the home’s value. The charge is usually 
included in the monthly mortgage payment.

CLOSING DISCLOSURE (CD): A five-page form that 
provides final details about the mortgage loan you 
have selected. It includes the loan terms, your projected 
monthly payments, and how much you will pay in fees 
and other costs to get your mortgage (closing costs).

CLOSING COSTS: Closing costs may also be referred to 
as transaction costs or settlement costs and may include 
various fees and charges associated with finalization. 
These may include or be related to application fees, title 
examination, title insurance, property fees, as well as 
settlement documents and attorney charges.

TERMINOLOGY
YOU SHOULD KNOW
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WHAT YOU MAY NEED 
FOR THE LOAN APPLICATION

Be prepared to provide some or all of these 
items to your loan officer:

Addresses of residences for last two years

Social Security Number

Driver’s License or other valid ID

Names and addresses of employers 
for last two years

Two recent pay stubs showing 
year-to-date earnings

Federal tax returns for last two years

W-2’s for last two years

Last two months statements for all 
checking and savings accounts

Loans: Names, addresses, account numbers, 
and payment amounts on all loans

Real Estate Loans: Names, addresses, 
account numbers, and payment amounts 
on all loans for other real estate you own

Credit Cards: Names, addresses, 
account numbers, and payment amounts 

on all credit cards

Value of Personal Property. Your best estimate 
of the value of all your personal property (autos, 

boats, furniture, jewelry, television, stereo, 
computer, other electronics, etc.)

For a VA loan, Certificate of Eligibility or DD-214s

Divorce decree if applicable

Funds to pay for the credit report 
and appraisal

Letters of Explanation regarding credit inquiries 
or special circumstances

TYPES OF LOANS
ADJUSTABLE RATE LOAN: Adjustable or variable rate refers to the 
fluctuating interest rate you’ll pay over the life of the loan. The rate is 
adjusted periodically to coincide with changes in the index on which 
the rate is based. The minimum and maximum amounts of adjustment, 
as well as the frequency of adjustment are specified in the loan terms. 
An adjustable rate mortgage may allow you to qualify for a higher 
loan amount but rate maximums, caps and time frames should be 
considered before deciding on this type of loan.

ASSUMABLE LOAN: A true assumable loan is rare today! This loan is 
used to enable a Buyer to pay the Seller for the equity in the home and 
take over the payments. Assumable loans generally require standard 
income, credit and funds verification by the lender before the loan can 
be transferred to the Buyer.

BALLOON PAYMENT LOAN: A balloon loan is amortized over a long 
period but the balance is due and payable much sooner, such as 
amortized over 30 years but due in five years. The loan also may be 
extendable or it may roll into a different type. This could be an option if 
you expect to refinance before the loan is due or you plan to sell before 
that date. Discuss this option carefully with your loan officer before 
accepting this type of loan.

BUY-DOWN LOAN: If you have cash to spare, you can pay a portion of 
the interest upfront to reduce your monthly payments.

COMMUNITY HOMEBUYER’S PROGRAM: This program is designed to 
assist first-time Buyers by offering a fixed rate and a low down payment, 
such as 3 to 5% down. The program doesn’t require cash reserves, and 
qualifying ratios are more lenient; however, the Buyer’s income must 
fall within a certain range and a training course may be necessary 
if required by the program. Ask your loan officer if this program is 
available in your community and whether or not you might qualify.

CONVENTIONAL LOAN: This simply describes a loan that is not 
obtained under any government-insured program, secured by investors. 
It could be any type: fixed rate, adjustable, balloon, etc.

FHA LOAN: This program is beneficial for buyers who don’t have 
large down payments. The loan is insured by the Federal Housing 
Administration under Housing and Urban Development (HUD) and offers 
easier qualifying with less cash needed upfront but the condition of the 
property is strictly regulated. The Seller will pay a portion of the closing 
costs that would typically be paid by the Buyer in a conventional loan 
program.

FIXED RATE LOAN: This loan has one interest rate that is constant 
throughout the loan.

GRADUATED PAYMENTS: This is a mortgage that has lower payments 
in the beginning that increase a pre-determined amount (not based 
on current rate fluctuations as with an adjustable) usually on an annual 
schedule for a specific number of years.

VA LOAN: People who have served in the U.S. Armed Forces can 
apply for a VA loan, which covers up to 100% of the purchase price and 
requires little or no down payment. The Seller pays much of the closing 
costs, but those fees are added to the sales price of the home.

| 7 |



TERMS YOU
SHOULD KNOW
AMORTIZED LOAN: A loan that is paid off - both interest and principal - by regular 
payments that are equal or nearly equal.

AMENDMENT: A change - to alter, add to, or correct - part of an agreement 
without changing the idea or essence.

APPRAISAL: An estimate of value of property resulting from analysis of facts 
about the property; an opinion of value.

ASSUMPTION: Taking over another person’s financial obligation; taking title to a 
property with the Buyer assuming liability for paying an existing note secured by 
a deed of trust against the property.

BENEFICIARY: The recipient of benefits, often from a deed of trust; usually the 
lender.

CLOSE OF ESCROW: The date the documents are recorded and title passes 
from Seller to Buyer. On this date, the Buyer becomes the legal owner, and title 
insurance becomes effective.

CLOUD ON TITLE: A claim, encumbrance, or condition that impairs the title to 
real property until disproved or eliminated through such means as a quitclaim 
deed or a quiet title legal action.

COMPARABLE SALES: Sales that have similar characteristics as the subject 
property, used for analysis in the appraisal. Commonly called “comps.”

CONSUMMATION: Occurs when the consumer or borrower becomes legally 
obligated to the creditor on the loan, not, for example, when the consumer 
becomes contractually obligated to a Seller on a real estate transaction.

CONVEYANCE: An instrument in writing, such as a deed used to transfer 
(convey) title to property from one person to another.

DEED OF TRUST: An instrument used in many states in place of a mortgage. A 
written instrument by which title to an interest in land is transferred by the trustor 
to a trustee for a loan or other obligation.

DEED RESTRICTIONS: Limitations in the deed to a property that dictate certain 
uses that may or may not be made of the property.

EARNEST MONEY DEPOSIT: Down payment made by a purchaser of real estate 
as evidence of good faith; a deposit or partial payment.

EASEMENT: A right, privilege, or interest limited to a specific purpose that one 
party has in the land of another.

ENCUMBRANCE: Anything that affects or limits the fee simple title to a property, 
such as mortgages, leases, easements, deeds, or restrictions.

| 8 |



HAZARD INSURANCE: Real estate insurance protecting against fire, some natural 
causes, vandalism, etc., depending upon the policy. Buyer often adds liability 
insurance and extended-coverage for personal property.

IMPOUNDS: A trust type of account established by lenders for the accumulation 
of borrower’s funds to meet periodic payments of taxes, mortgage insurance 
premiums, and/or future insurance policy premiums, required to protect their 
security.

LEGAL DESCRIPTION: A property description, recognized by law, using a 
government rectangular survey, metes and bounds, or a plat map to sufficiently 
locate and identify a property.

LIEN: A form of encumbrance that usually makes a specific property the 
security for the payment of a debt or discharge of an obligation. For example, 
judgments, taxes, mortgages, deeds of trust.

MULTIPLE LISTING SERVICE (MLS): The MLS is a database of properties listed for 
sale by REALTORS® who are members of the local Board of REALTORS®. 

MORTGAGE: The instrument by which real property is pledged as security for 
repayment of a loan.

PRINCIPAL, INTEREST, TAXES, & INSURANCE (PITI): A payment that combines 
Principal, Interest, Taxes, and Insurance.

POWER OF ATTORNEY: A legal document that gives someone you choose the 
power to act in your place.

PRINCIPAL: The amount borrowed or remaining unpaid. The part of the monthly 
payment that reduces the remaining balance of a mortgage.

PRORATE: Used to describe the division of real estate expenses to the proportion 
of ownership or rental. At closing, any expenses that were prepaid by the Seller 
are prorated to his portion of ownership.

PURCHASE AGREEMENT: The purchase contract between the Buyer and Seller, 
also known as a Purchase and Sale Agreement or a Buy/Sell Agreement. It is 
usually completed by the real estate agent and signed by the Buyer and Seller.

QUITCLAIM DEED: A deed operating as a release, intending to pass any title, 
interest, or claim which the grantor may have in the property, but not containing 
any warranty of a valid interest or title by the grantor.

RECORDING: Filing documents affecting real property with the County Recorder 
as a matter of public record.

VESTING: When a deed is recorded for real property, ownership is described 
using the name of the owner(s), and often a phrase which describes the legal 
relationship between multiple owners or married persons.

WARRANTY DEED: A real estate oriented document used to convey fee title to 
real property from the grantor (usually the Seller) to the grantee (usually the 
Buyer). It includes warranty language from the Seller to the Buyer.
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BUYING A HOME IS AN EXCITING AND EMOTIONAL TIME FORE MANY PEOPLE. TO HELP YOU 
BUY YOUR HOME WITH MORE CONFIDENCE, MAKE SURE YOU GET OWNER’S TITLE INSURANCE. 
HERE’S WHY IT’S SO IMPORTANT FOR YOU:

PROTECT YOUR LARGEST INVESTMENT
A home is probably the single largest investment you 
will make in your life. You insure everything else that’s 
valuable to you—your life, car, health, pets, etc., so 
why not your largest investment? For a one-time fee, 
owner’s title insurance protects your property rights 
for as long as you or your heirs own your home.

REDUCES YOUR RISK
If you’re buying a home, there are many hidden 
issues that may pop up only after you purchase your 
home. Getting an owner’s title insurance policy is the 
best way to protect yourself from unforeseen legal 
and financial title discrepancies. Don’t think it will 
happen to you? Think again.

Unexpected title claims include:
•   outstanding mortgages and  judgments, or a lien 
     against the property because the seller has not 
     paid his taxes
•   pending legal action against the property that 
     could affect you
•   an unknown heir of a previous owner who is 
     claiming ownership of the property

YOU CAN’T BEAT THE VALUE
Owner’s title insurance is a one-time fee that’s very 
low relative to the value it provides. It typically costs 
around 0.5% of the purchase price.

COVERS YOUR HEIRS
As long as you or your heirs own your home, owner’s 
title insurance protects your property rights.

NOTHING COMPARES
Homeowner’s insurance and warranties protect only 
the structure and belongings of your home. Getting 
owner’s title insurance ensures your family’s property 
rights stay protected.

SELLERS PAY IT FORWARD
In Wyoming, the seller pays for the buyer’s owner’s 
title insurance policy, providing you with the same 
protection and peace of mind they received when 
they bought the property.

PEACE OF MIND
If you’re buying a home, owner’s title insurance lets 
you rest assured, knowing that you’re protected from 
inheriting any existing debts or legal problems, once 
you’ve closed on your new home.



WHAT IS TITLE?

A title is right to own or use your property. Title also 
establishes any limitations on those rights.

WHAT IS A TITLE SEARCH?

A title search is a standard part of the home buying 
process that is conducted to uncover issues that could 
prevent your right to the property. Jackson Hole Title & 
Escrow reviews public records to see if there are problems 
or defects that could cause you legal issues.

WHAT IS TITLE INSURANCE?

If you’re buying a home, title insurance is a policy that 
protects your investment and property rights.

There are two different types of title insurance: Owner’s 
Policy and Lender’s Policy.

 An Owner’s Policy protects your property rights for
 as long as you own the home.

 A Lender’s Policy is usually required by the lender   
 and protects only the lender’s financial interests. 

A HOME IS THE SINGLE LARGEST INVESTMENT MOST OF US WILL MAKE IN OUR LIVES. TO BUY 
WITH CONFIDENCE, GET OWNER’S TITLE INSURANCE. IT’S A SMART WAY TO PROTECT YOUR 
PROPERTY FROM FINANCIAL CLAIMS. TO HELP YOU UNDERSTAND HOW IT WORKS, HERE ARE 
ANSWERS TO COMMON QUESTIONS:

THE FAQS OF
TITLE INSURANCE

FOR HOMEBUYERS

WHY SHOULD I GET OWNER’S TITLE INSURANCE?

Owner’s title insurance is a smart decision because it’s 
the best way to protect your property from possible future 
claims. Remember that in Wyoming, the seller pays for the 
buyer’s owner’s title insurance policy.

WHAT DOES OWNER’S TITLE INSURANCE COST?

The one-time payment for owner’s title insurance is low
relative to the value of your home. The typical title 
insurance policy costs around 0.5% of the purchase price.

HOW LONG AM I COVERED?

Your owner’s title insurance policy lasts as long as you own 
your property. Your life will change over time, but your 
peace of mind never will.

WHAT HAPPENS AT SETTLEMENT?

You sign the legal documents and receive the keys to your 
home.
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WHAT TO LOOK FOR ON 
THE TITLE COMMITMENT...
The commitment is a title insurance document that commits the company to insure. It reflects matters that appear on the 
record title as of the effective date and time, which may or may not appear in the final policy (i.e. mortgages, easements, 
liens, restrictions, etc.) as well as setting forth the requirements which must be met before the final policy is issued.

•   OWNER’S POLICY. Does the type of Owner’s Policy match what is marked on the contract?

•   POLICY AMOUNT. The Owner’s Policy amount should match the purchase price on the contract or final addendum.

•   BUYERS. Are the Buyers listed on the commitment the same as the parties who signed the contract? Are the names 
     spelled correctly?

•   SELLERS. Are the Sellers listed on the commitment the same as the parties who signed the contract?

•   LEGAL DESCRIPTION. Does the legal description match what is on the contract?

Possible Requirements May Include:

•   TAXES. Verify status and required payment due.

•   POWER OF ATTORNEY. Are any of the parties using a Power of Attorney to close?

•   ENTITIES. Is the Seller or Buyer a Corporation, Limited Liability Company or Partnership? Documentation such as Articles 
     of Incorporation, Resolution of Corporate Authority and Partnership Agreements may be required in order to close.

•   DECEASED VESTED OWNER. Proper administration of the estate of the deceased and/or appropriate documentation will 
     be required.

•   RELEASES. Deeds of trust/trust indentures, liens and judgments must be satisfied and released.

•   ACCESS. If no record access is found, an easement may be required.

•   LIEN WAIVERS. New construction transactions may require lien waivers for work and/or materials.

•   STANDARD EXCEPTIONS. Every commitment has standard or regional exceptions. The standard Owner’s Policy will not  
     cover any defects in title, losses or claims, which fall within the standard exceptions. 

•   EXCEPTIONS. Specific exceptions that affect the subject property are listed after the standard exceptions on the 
     commitment and may include taxes, covenants, conditions and restrictions (CC&Rs), easements, reservations, deeds of 
     trust/trust indentures, mortgages, liens and/or judgments.

     Exceptions may be deleted or revised on the final policy. Examples: Payment of prior and current property taxes at 
      closing will be amended to show paid current on final title policy and deeds of trust and mortgages paid at closing will 
      be removed.

      Policy endorsements can provide added coverage for an additional fee.

SCHEDULE A As soon as you receive the title commitment, carefully review the information on Schedule A. If 
you find any discrepancies contact your real estate agent or title company immediately.

SCHEDULE B-1 Schedule B-1 lists the Requirements that must be met to close and issue policy. Carefully 
review for matters that are expected to be resolved before or at closing.

SCHEDULE B-2 Schedule B-2 lists exceptions to title. An exception is a specific item set forth that is not covered 
by the policy - something that is excluded from coverage. 
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10 COMMON 
TITLE PROBLEMS
Have you ever wondered why you need title insurance? Your home may be new to you, but every property has a history. A 
thorough title search can help uncover any title defects tied to your property. And, subject to the terms of the policy, your title 
insurance provides protection for you from title problems that may become known after you close your transaction. Some of 
these common title issues are:

1.   ERRORS IN PUBLIC RECORDS: To err is human, but 
when it affects your home ownership rights, those mistakes 
can be devastating. Clerical or filing errors could affect the 
deed or survey of your property and cause undue financial 
strain in order to resolve them.

2.   UNKNOWN LIENS: Prior owners of your property may 
not have been meticulous bookkeepers – or bill payers. 
And, even though the former debt is not your own, banks 
or other financing companies can place liens on your 
property for unpaid debts even after you have closed on 
the sale. This is an especially worrisome issue with distressed 
properties.

3.   ILLEGAL DEEDS: While the chain of title on your 
property may appear perfectly sound, it’s possible that 
a prior deed was made by a minor, a person of unsound 
mind, or one who is reported single but in actuality married. 
These instances may affect the enforceability of prior 
deeds, affecting prior (and possibly present) ownership.

4.   MISSING HEIRS: When a person dies, the ownership 
of their home may fall to their heirs, or those named within 
their will; however, those heirs are sometimes missing 
or unknown at the time of death. Other times, family 
members may contest the will for their own property rights. 
These scenarios – which can happen long after you have 
purchased the property – may affect your rights to the 
property.

5.   FORGERIES: Unfortunately, we don’t live in a 
completely honest world. Sometimes forged or fabricated 
documents that affect property ownership are filed within 
public records, obscuring the rightful ownership of the 
property. Once these forgeries come to light, your rights to 
your home may be in jeopardy.

6.   UNDISCOVERED ENCUMBRANCES: When it comes 
to owning a home, three can be a crowd. At the time 
of purchase, you may not know that a third party holds 
a claim to all or part of your property – due to a former 
mortgage or lien, or non-financial claims, like restrictions or 
covenants limiting the use of your property.

7.   UNKNOWN EASEMENTS: You may own your new 
home and its surrounding land, but an unknown easement 
may prohibit you from using it as you’d like, or could 
allow government agencies, businesses, or other parties 
access to all or portions of your property. While usually 
non-financial issues, easements can still affect your right to 
enjoy your property.

8.   BOUNDARY | SURVEY DISPUTES: You may have 
seen several surveys of your property prior to purchasing, 
however, other surveys may exist that show differing 
boundaries. Therefore, a neighbor or other party may be 
able to claim ownership to a portion of your property.

9.   UNDISCOVERED WILL: When a property owner 
dies with no apparent will or heir, the state may sell his 
or her assets, including the home. When you purchase 
such a home, you assume your rights as owner; however, 
even years later, the deceased owner’s will may come 
to light and your rights to the property may be seriously 
jeopardized.

10.   FALSE IMPERSONATION OF PREVIOUS OWNER: 
Common and similar names can make it possible to falsely 
“impersonate” a property owner. If you purchase a home 
that was once sold by a false owner, you can risk losing 
your legal claim to the property.

PLAY IT SAFE
These and other issues are often covered by an Owner’s Policy of title insurance. When you buy a home, make sure you’re 
protecting your property rights.
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WHAT IS AN ESCROW? An escrow is a process wherein the Buyer 
and Seller deposit written instructions, documents, and funds with 
a neutral third party until certain conditions are fulfilled. In a real 
estate transaction, the Buyer does not pay the Seller directly for the 
property. The Buyer gives the funds to an escrow company who, 
acting as an intermediary, verifies that title to the property is clear 
and all written instructions in the contract have been met. The 
company then transfers the ownership of the property to the Buyer 
through recordation and pays the Seller. This process protects all 
parties involved.

The State of Wyoming licenses and regulates all title and escrow 
companies. The Department of Insurance can inspect a company’s 
records at any time, providing further oversight of the company’s 
management and position as an impartial third party to the 
transaction.

In Wyoming, escrow services are generally provided by a title 
insurance company instead of an attorney. The stability, reliability, 
and performance of your title and escrow company are vital to 
protect the interests of all parties to the transaction.

HOW IS AN ESCROW OPENED? Once you have completed the 
contract, or Purchase Agreement, and the Seller has accepted 
the offer, your real estate agent or lender will open the escrow. The 
earnest money deposit and the contract are placed in escrow. As 
a neutral party to the transaction, Jackson Hole Title & Escrow can 
respond only to those written instructions agreed to mutually by all 
“interested” parties (Seller and Buyer); JHTE cannot otherwise alter 
the contract or create instructions, which protects all interested 
parties.

HOW TO HOLD TITLE. You should inform your escrow officer and 
lender as soon as possible of how you wish to hold title to your home 
and exactly how your name(s) will appear on all documents. This 
allows your lender and title company to prepare all documents 
correctly. (Changes later, such as adding or deleting an initial in 
your name, can delay your closing.) You may wish to consult an 
attorney, accountant or other professional before deciding how to 
hold title.

WHAT HAPPENS AT JACKSON HOLE TITLE & ESCROW? 
During the escrow process, our title department begins researching 
and examining all historical records pertaining to the subject 
property. Barring any unusual circumstances, a commitment for title 
insurance is issued, listing any items which must be cleared prior to 
closing. The commitment is sent to you for review. (See Explanation 
of Title Commitment on page 12.)

Your escrow officer follows instructions on your contract, coordinates 
deadlines, and gathers all necessary paperwork. For example, 
written requests for payoff information (called “demands”) are sent 
to the Seller’s mortgage company and any other lien holders.

THE ESCROW
PROCESS

AS PART OF OUR SERVICE,
JHTE WILL:

OPEN escrow and deposit your earnest 
money in our trust account.

CONDUCT a title search to determine 
ownership and status of the subject property.

ISSUE a title commitment and begin the 
process of clearing title to the property.

Per contract, CONFIRM that the lender 
has determined you, the Buyer, 

are qualified for a new loan.

MEET all deadlines as specified in the contract.

REQUEST payoff information for the 
Seller’s loans, other liens, homeowners 

association fees, etc.

PRORATE fees, such as property taxes, 
per the contract, and prepare the 

settlement statement.

SET separate appointments: 
Seller will sign documents; you will sign

documents and wire funds.

REVIEW documents ensuring all conditions 
and requirements are fulfilled;

request funds from lender.

When all funds are received, RECORD
documents at the County Recorder to 

transfer the subject property to you.

After recordation is confirmed, CLOSE escrow
and disburse funds, including Seller’s proceeds,

loan payoffs, real estate agent/broker 
commissions, related fees for recording, etc.

PREPARE and send final documents and 
title policies to parties involved. 
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Transactions Involving a New Loan



NOTES: Prorated items will appear on Closing Statement as charges for one and credits for the other.

CLOSING COSTS: WHO PAYS WHAT
THIS CHART INDICATES WHO CUSTOMARILY PAYS WHAT COSTS

1.   Downpayment

2.   Property Inspection (if requested by Buyer)

3.   Property Repairs, If Any (negotiable)

4.   New Loan Origination Fee (negotiable)

5.   Discount Points (negotiable)

6.   Credit Report

7.   Appraisal or Extension Fee (negotiable)

8.   Existing Loan Payoff

9.   Existing Loan Payoff Demand

10. Loan Prepayment Penalty, If Any

11. Next Month’s PITI Payment

12. Prepaid Interest (approx. 30 days)

13. FHA MIP, VA Funding Fee, PMI Premium

14. Assessments Payoff or Proration (sewer, paving, etc.) (negotiable)

15. Taxes

16. Tax Impounds

17. Fire / Hazard Insurance

18. Flood Insurance (if applicable)

19. Homeowners Association (HOA) Transfer Fee (negotiable)

20. HOA / Disclosure Fee (negotiable)

21. Current HOA Payment

22. Next Month’s HOA Payment

23. Home Warranty Premium (negotiable)

24. Real Estate Agent/Broker Commissions

26. Lender’s Title Policy and Endorsements

27. Escrow Fee (NOTE: Charge Seller on VA Loan)

28. Recording Fee (negotiable)

29. Satisfaction Fee

30. Courier / Express Mail Fees (if applicable)

TYPE OF FINANCING CASH FHA VA CONV
BUYER BUYERBUYERBUYER

BUYER BUYERBUYERBUYER

SELLER SELLERSELLERSELLER

BUYERBUYERBUYER

BUYERBUYERBUYER

BUYERBUYERBUYER

BUYERBUYERBUYER

SELLER SELLERSELLERSELLER

SELLER SELLERSELLERSELLER

SELLER SELLERSELLERSELLER

BUYERBUYERBUYER

BUYERBUYERBUYER

BUYERBUYERBUYER

PRORATE PRORATEPRORATEPRORATE

BUYERBUYERBUYER

BUYERBUYERBUYERBUYER

BUYERBUYERBUYER

BUYER OR SELLER BUYER OR SELLER BUYER OR SELLER BUYER OR SELLER

PRORATE PRORATEPRORATEPRORATE

BUYERBUYERBUYERBUYER

BUYER OR SELLER BUYER OR SELLER BUYER OR SELLER BUYER OR SELLER

SELLER SELLERSELLERSELLER

BUYERBUYERBUYER

SPLIT SPLIT SPLITSELLER

SELLER SELLERSELLERSELLER

SPLIT SPLIT SPLITSELLER

BUYER

25. Owner’s Title Policy SELLER SELLERSELLERSELLER

BUYER OR SELLER BUYER OR SELLER BUYER OR SELLER BUYER OR SELLER

BUYER OR SELLER BUYER OR SELLER BUYER OR SELLER BUYER OR SELLER

BUYER OR SELLER BUYER OR SELLER BUYER OR SELLER BUYER OR SELLER
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Whether you are purchasing a home or selling a 
house, knowing what to expect and being prepared 
at the closing can help eliminate stress and result in a 
pleasant experience. We understand how important 
this transaction is to you, and we are committed to 
consistently providing a level of service that prepares you 
for this final step in your real estate transaction.

Although the settlement process can vary from state 
to state, here are some common items that may be 
required at closing to help the process go as smoothly 
and quickly as possible.

•   VALID PHOTO IDENTIFICATION
     One form of identification is required at closing, valid 
     photo identifications include:
     - Current U.S. Driver’s License or non-driver I.D.
     - Current U.S. or Foreign Passport (Foreign Passport 
        must have been stamped by U.S. Immigration and 
        Naturalization Service)

•   WIRE TRANSFER
    In the event you need to bring funds to your closing, 
     we will require a wire. Since we need collected funds 
     in order to close, we cannot accept cash, personal 
     checks or cashier’s checks.

•   HAZARD INSURANCE POLICY & PAID RECEIPT
     A hazard policy, also known as homeowner’s 
     insurance, with the lender designated as the insured 
     holder of the mortgage, is required on most loans. 
     Evidence of hazard insurance must be provided at
     closing.

•   IF POSSIBLE, ALL PARTIES WHO HOLD TITLE TO THE 
    PROPERTY SHOULD ATTEND THE CLOSING
     State-specific laws may require the spouse of the 
     parties in title, even though their name does not 
     appear on the deed, to sign certain documents when 
     obtaining a mortgage. If anyone is unable to attend 
     closing, contact us to arrange a power of attorney or 
     closing by mail.

closing DAY
As opportunities for real estate transactions expand 
across county and state lines, the frequency of mail-out
closings is increasing. If you are involved in a closing that 
requires the mailing of documents, here are some tips 
that can help you avoid delays:

•   Inform your settlement agent and lender of the need 
     to mail documents as soon as possible. This will allow 
     them to better coordinate the document preparation 
     and signing process.

•   Provide your settlement agent and lender with a 
     physical address and the best phone number for 
     each party involved in the transaction. Most overnight 
     delivery services will not deliver to a PO Box.

•   Be aware that many lenders have specific closing 
     practices that may differ from local customs. Not all 
     lenders allow documents to be signed in advance of 
     the closing date, and some require that the 
     documents be signed in the presence of an attorney 
     or at a local settlement agent’s office.

•   Allow sufficient turnaround time for the documents to 
     be signed. This may decrease the chances of funding 
     delays due to errors in the signing process. In order to 
     disburse funds on a transaction, your lender will 
     require the original documents to be returned and in 
     their possession. The minimum time required to send 
     and receive documents is three business days.

mail-out
CLOSING
TIPS

| 17 |



WHAT TO AVOID 
DURING THE CLOSING PROCESS
AVOID CHANGING YOUR MARITAL STATUS
How you hold title is affected by your marital status. Be sure to make both your lender and closing/settlement agent aware 
of any changes in your marital status so that documents can be prepared correctly.

AVOID CHANGING JOBS
A job change may result in your loan being denied, particularly if you are taking a lower paying position or moving into a 
different field. Don’t think you’re safe because you’ve received approval earlier in the process, as the lender may call your 
employer to re-verify your employment just prior to funding the loan.

AVOID SWITCHING BANKS OR MOVING YOUR MONEY TO 
ANOTHER INSTITUTION
After the lender has verified your funds at one or more institutions, the money 
should remain there until needed for the purchase.

AVOID PAYING OFF EXISTING ACCOUNTS UNLESS YOUR 
LENDER REQUESTS IT
If your loan officer advises you to pay off certain bills in order to qualify 
for the loan, follow that advice. Otherwise, leave your accounts as 
they are until your escrow closes.

AVOID MAKING ANY LARGE PURCHASES
A major purchase that requires a withdrawal from your verified 
funds or increases your debt can result in your not qualifying 
for the loan. A lender may check your credit or re-verify 
funds at the last minute, so avoid purchases that could 
impact your loan approval.

AVOID SURPRISES
If you will not be able to attend the closing, or 
plan to use a power of attorney, please inform
your escrow officer right away.
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WHAT HAPPENS AFTER
THE CLOSING
It is recommended you keep all records pertaining to your home together in a safe place, including all purchase 
documents, insurance, maintenance and improvements.

KEYS TO HOME
You have been supplied with a set of keys that unlocks the doors to your new home. To ensure security, change the locks 
upon moving in.

UTILITIES
If you have not already done so, contact the local service providers to make arrangements for electricity, gas, water, 
phone and cable or satellite services. While some providers may need as little notice as a day to activate your services, it is 
best to give them a few weeks’ notice.

OWNER’S TITLE INSURANCE POLICY
Jackson Hole Title & Escrow will deliver your policy to you in the weeks following the closing.

RECORDED DEED
Once recorded in the official county records, the original deed to your home will be mailed.

LOAN PAYMENT
At the closing, written instructions were provided with details for making your first loan payment. If you have questions about 
your tax and insurance reserves, please contact your lender.

PROPERTY TAXES
At the closing, property taxes were prorated between the Buyer and the Seller based on occupancy time in the home. You 
may not receive a tax statement for the current year on the home you buy; however, it is your obligation to make sure the 
taxes are paid when due. Check with your lender to find out if taxes are included with your payment and if the tax bill will 
be paid by the lender from reserve account funds.

POSTAL SERVICE
Your local Post Office can provide the necessary Change of Address forms to expedite the delivery of mail to your new 
home or post office box. You can speed up the process by notifying everyone who sends you mail of your new address and 
the date of your move. Many bills provide an area for making an address change.

DRIVER’S LICENSE | VEHICLE REGISTRATION | INSPECTION
You are required by law to notify your state Department of Motor Vehicles (DMV) after any relocation so a new driver’s 
license can be issued. You will also need to have your auto registration transferred to your new address and depending on 
your state, submit to a driving test and vehicle inspection. Check with your state DMV to determine requirements.
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SEND CHANGE OF ADDRESS TO:

 �   Post Office

 �   Bank

 �   Credit card companies

 �   Friends and relatives

 �   Insurance companies - Life, health, fire, auto

 �   Automobile - Transfer of car title registration, driver’s license

 �   Utility companies - Gas, light, water, telephone, cable

      �   Arrange for any refunds of deposits

      �   Arrange for service in new location

 �   Home delivery - Laundry, newspaper, magazine subscriptions

 �   School records - Ask for copies or transfer children’s school records

 �   Medical records - Medical, dental, prescription histories

      �   Ask doctor and dentist for referrals

      �   Transfer needed prescriptions, x-rays, etc.

 �   Church, clubs, civic organizations - Transfer memberships and get 
           letters of introduction

DON’T FORGET TO:

 �    Empty freezers - Plan use of foods

 �    Defrost freezer / refrigerator

 �    Have appliances serviced for moving

 �    Contact utility companies for connection - Water, power, cable, 
           trash, etc.

 �    Stay in contact with your mover - Check with the following: insurance 
           coverage, packing and unpacking labor, arrival day, various shipping 
           papers, method and time of expected payment 
 �    Plan for special care and needs of infants, children, pets and potted 
           plants

ON MOVING DAY:

 �    Carry currency, jewelry, and important documents yourself

 �    Let a close friend or relative know route and schedule you will travel 
           including overnight stops; use him / her as message headquarters

 �    Double-check (to avoid confusion) old closets, drawers, shelves to be  
           sure they are empty

 �    Leave old keys needed by new owner

MOVING
CHECKLIST

enjoy your new home

TIPS FOR MOVING WITH PETS

Moving to a home in a new location can be an exciting 
adventure, but it can also be the cause of stress and 
confusion for household pets. To minimize the trauma, here 
are a few tips that may help make your pet’s transition a 
little easier:

•   Schedule an appointment with the veterinarian for a check-up 
     prior to moving

 •    Obtain a copy of your pet’s medical history along   
                       with rabies certifications that state when and where  
                       your pet was vaccinated

       •    Make sure the supply of current medications will last 
                       until a veterinarian in your new location can be found 
                       to provide refills

•   Proper identification is essential. Be certain that any required 
     license tags are secured properly and the contact information 
     is current.

•   Pets can become anxious with the increase of activity prior to a 
     move. To eliminate the threat of them misbehaving or running 
     off, consider boarding your pet during the most hectic of 
     moving days.

•   If you are moving your pet by car, be sure to take a favorite toy 
     or two, a leash for when stops are made, and plenty of water to 
     keep your pet hydrated.

•   Requirements for the movement of pets across state lines are 
     set by each individual state. Contact the State Veterinarian in 
     your new location to obtain the most current information.

•   Long-distance moves may require an overnight stay. People 
     and pet-friendly accommodations can be found by searching 
     a number of internet sites. 

•   Once you and your pet have arrived in your new location, allow 
     sufficient time for the new neighborhood adjustment to be 
     made. It could take a few days or a few weeks for your pet to 
     adapt to their new surroundings.

•   Carry a current photograph of your pet. If your pet is lost during 
     the move, a photograph will make it much easier to search 
     effectively.

| 20 |



NOTES



www.tfcwyoming.com

Title Financial Corporation and its subsidiaries make no express or implied warranty respecting the 
information presented and assumes no responsibility for errors or omissions.

©2016 TFC of Wyoming. All rights reserved.




